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“DEFENCE DEFENCE” 

This title, meant to be chanted, is apropos with pro sports back underway.  Especially so, because 

even with the fake fan noise being pumped into arenas and stadiums, this particular chant is 

noticeably absent.  As with everything else recently, we find ourselves chanting this from our 

sofas, while we watch our Toronto Raptors defend their championship title.  It’s hard to believe 

that was just one year ago—time normally flies, but the pandemic has seemed to put everything in 

slow motion. 

 

While we haven’t been chanting at the office, we have taken a defensive stance toward the 

markets.  While the overall markets and many of our peers now appear to be all about offence, we 

are concerned that the recent overzealousness has stretched valuations too far.  The markets are 

above our estimate of Fair Market Value (FMV) at a time when the economy may struggle to fully 

revive. 

 

We can rationalize why the markets are back to all-time highs, even though the economy is still 

suffering a terrible recession.  First and foremost, the virus didn’t prove as dire as some projected.  

Second, concerted stimulus from central banks around the world has made its way into the 

markets.  After the global economy essentially ground to a halt, the stimulus launched a recovery. 

Both contributed to the fastest peak to trough in history.  When the outlook is bleak investors head 

for the hills, but when earnings hit bottom as they did in late May, and begin recovering, market 

participants celebrate.  And real interest rates (rates less inflation) are extremely low, enhancing 

the appeal of riskier assets. 

 

By the way, for our American clients who may be questioning the spelling of our title, please note 

we have used Canadian spelling—particularly appropriate since we Canucks take claim to the 

invention of basketball.  Thank you, James Naismith. 

 

The Top Five Players 

 

The capitalization weighted indexes have been propelled by a handful of companies, led by Apple, 

Microsoft, Amazon, Facebook, and Alphabet.  These 5 remarkable ubiquitous organizations who 

dominate smartphones, office software, cloud computing, online shopping, social media, and 

online search, have been ‘putting on a clinic’.  Open for business right through the pandemic, they 

have grown, added to their cash-flush balance sheets, and seen their valuations benefit from ultra-

low interest rates.  Investors have taken comfort in these behemoths versus other investment 

alternatives which appeared unsavoury.  But as a group they are now rather overvalued, mostly 

attributable to the excessive valuation of Apple.  Alone, these 5 companies represent 24% of the 

S&P 500, the highest concentration in history.  Their dominance of the Nasdaq 100 is even more 

pronounced at 48%.  In March, as the market was bottoming, we owned all but Apple in our 

Growth (equity) accounts, but these companies now trade at levels that imply perpetual growth 

rates that are likely unachievable.  Now, only Microsoft barely meets our criteria.  And certain 

bench players, like Tesla and Netflix, are in valuation leagues of their own. 
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In this context, it’s no wonder the Nasdaq has performed so well year to date.  But the technology 

index is now overvalued and at a TRACTM ceiling in our work, leaving it susceptible to a decline, 

which in turn could soften the entire stock market. 

 

On the Rebound 

 

The economy has bottomed.  At the same time, health care professionals are now much better 

equipped to deal with the virus.  Testing has improved too.  Japan is using a saliva test with instant 

results (beats a Q-tip shoved halfway into one’s frontal lobe), and more important, better treatment 

methods have been implemented.  Furthermore, drugs and vaccines remain in the works by over 

120 companies around the world. 

 

Because the economy was so depressed—Q2 U.S. and Canadian GDPs down a record 33% and 

39%, respectively—there’s a massive recovery underway.  Industrial commodity prices, an 

important measure, are trending up.  Yes, there is pent-up demand too, post lockdowns.  Car and 

home sales have really picked up.  And everyone needs a vacation, so travelling (a good thing 

aside from basketball) will boom again.  Hopefully soon.  We all need a vacation from our time 

away from the office.  Most of us don’t get an off season. 

 

It’s not just stocks which have participated in the rebound.  Unusually, stocks, bonds and gold 

prices have all been hitting new highs—a rare occurrence, likely due to negative real rates.  This 

correlation has tended to be positive for short-term performance; however, we prefer a cautious 

stance because of the long list of potential impediments. 

 

What We’re Up Against 

 

In addition to the pandemic, we are facing an imposing lineup: enormous debt, anemic growth, 

high valuations, and outright speculation. 

 

We just endured the fastest, most severe, and widespread economic downturn in history with 93% 

of all countries around the world in recession, much higher than the 14 global recessions over the 

last 150 years.  The fiscal stimulus response has left most government debt levels around the 

world at record highs relative to each country’s GDP.  And it’s at all levels of government.   

 

Budgetary deficits are shockingly high with promises for additional spending to save the day.  So 

the end is yet in sight.  A fifth U.S. stimulus package is expected in the weeks ahead. 

 

In recent years, foreign investors have been financing U.S. debts.  However, those net foreign 

purchases of U.S. Treasuries are now negative.  This could make deficit financing much more 

difficult moving forward.  And unfunded liabilities (e.g., social security) are several hundred 

percent of GDP.  Those unfunded amounts will likely need to be restructured at some point. 

 

There has also been a massive injection of money into the system.  Money supply grew at its 

fastest pace since WWII.  Though it peaked in late May, it remains elevated.  The Fed's balance 

sheet, which was $800 billion before the Great Recession, has leaped to $7 trillion from just  

$4 trillion a year ago and could soon expand to as high as $10 trillion, approaching 50% of GDP. 

 

Despite all the monetary stimulus, the velocity of money is low because of weak economic 

activity, low lending activity, and high savings rates.  And this is not just pandemic related.  The 
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Fed has been targeting inflation of 2% for years now and has only managed to have it exceed that 

level for an instance in early '18.  With such high debt levels, we continue to have a weak growth 

outlook. 

 

When government debt hits record levels, bond investors typically sell in droves. Fearing non-

payment, bond prices fall and interest rates rise.  The Fed can control short-term administered 

rates but not longer-term market-set rates which could harmfully rise. 

 

A New Game Plan 

 

There are only two effective ways of diminishing the debt problems over time—austerity and 

higher taxes.  A Biden win would bring a minimum tax rate, a higher corporate tax rate (28%, up 

from 21%), higher taxes on U.S. companies' foreign income, an increase in personal income taxes 

but so far only for the top 2% income earners, and higher capital gains rates.  Over-taxing could 

suffocate growth as well.  Tax rates in Europe are also likely headed higher from proposed new 

taxes on financial transactions, greenhouse gas emissions, and digital transactions. 

 

Even with all the stimulus, U.S. unemployment has only fallen to 10.2%, down from 11.1% in 

June after peaking at 15% in April.  Sadly, it took several years for employment to reach its peak 

in the previous expansion.  We have likely inflicted permanent damage on many industries—

commercial real estate, retail, entertainment, dining, travel, and various small businesses which 

represent 40% of GDP.  Therefore, after the bounce (pun unintended) off the bottom, an economic 

leveling off should occur. 

 

All this is to say that it will be extremely difficult to achieve a reasonable rate of growth with the 

debt smothering the economy.  It likely means a continuation of disinflation too.  It’s particularly 

tough to reignite inflation when capacity utilization is at multi-year lows, demographics are poor 

with aging populations, and advances in technology and particularly the Internet promote such a 

competitive pricing environment. 

 

It could take until 2022 for the U.S. economy to simply get back to its Q4 '19 peak.  And we 

expect the massive accumulated debts and record deficits to constrain global economic growth 

beyond that.  

 

Records are Made to be Broken 

 

It doesn’t help that corporate debt is at record levels too—almost 50% of GDP in the U.S.  Rating 

agency S&P’s corporate downgrades are already at an annual record high and we’ve still got a few 

months left to go.  Defaults are likely to follow as debt refinancing will not be easy in this 

environment.  The wall of maturities in the U.S. is still in place too—more than $4 trillion of 

corporate debt coming due over the next five years.   And issues could be exacerbated by rating 

downgrades from investment grade which force institutions, precluded from holding lower-rated 

investments, to sell. 

 

Meanwhile bankruptcy filings continue to stack up.  After many high-profile filings last quarter, 

recent names include Briggs & Stratton, Cirque du Soleil, 24 Hour Fitness, California Pizza 

Kitchen, GNC, Ascena Retail, and Lord & Taylor. 
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A High Scoring Affair 

 

After not knowing where to look first, because we were finding so many attractive risk-reward 

buying opportunities near the market lows in March, we now find ourselves turning over many 

more rocks than ever with little of interest.  Valuations are too high.  For the first time in history, 

both the Value Line Index (1700 North American stocks equally weighted) and the S&P 500’s P/E 

ratios are above 22x forward earnings. 

 

The S&P 500 is above its FMV based on our models. It’s looking like the dot-com bubble, the 

only other period with such lofty multiples in the last century.  Though during that period, the 

outlook was rosier despite the subsequent recession. 

 

The forward P/E of the Russell 1000 Growth Index is now nearly 35x.  It has averaged about 20x 

since the bubble and maxed out at 45x at the height of the dot-com frenzy.  We remember that 

period well and the household names that did not surpass peak prices for over a decade despite 

solid growing results.  There are now more than 120 companies with at least a $10 billion market 

cap that trade at more than 10x revenues—an astonishing stat. 

 

Many key stocks, such as Apple, the largest in the land, are now priced beyond perfection, with 

implied growth rates that are extremely difficult to justify.  With their continued dominance and 

concentration, they are also becoming more susceptible to anti-trust issues, legal cases, and the 

law of diminishing returns.  Not to mention that tech companies are always at risk of a new 

mousetrap germinated from someone’s garage (now fancier than ever with more time spent there). 

 

Tesla’s market cap currently exceeds the combined value of Toyota, Volkswagen, Hyundai, GM, 

Ford, Fiat Chrysler, and Honda.  Together these global leaders annually produce over 50 million 

vehicles and generate over $100 billion in EBITDA versus a half million and an estimated  

$4 billion respectively for Tesla.  Tesla may turn out to have world-class products in automotive, 

autonomous vehicles, battery storage, and solar but its valuation is extreme.  The froth has lifted 

the median S&P 500 stock’s P/E ratio—now sitting at the 100th percentile in comparison to the 

last 40 years. 

 

Playing with Wild Abandon 

 

Market participants are too optimistic based on many criteria.  Sentiment has reached extreme 

levels on many fronts—indicators are at the worst levels since the '70s.  Investors are piling in to 

leveraged ETFs. Short interest is now at multi-year lows.  Measures that were reading extreme 

fear at the March low have now risen to extreme greed.  Individual investors are speculating.  

Indiscriminate selling occurs rather often because investors tend to flee at the first sign of 

turbulence.  Indiscriminate buying is highly unusual. Speculation is running rampant. Day trading, 

a veritable crapshoot based on market history, is back in vogue.   Investors seems to be plunking 

money into hyped stocks, assuming the next participant will bid it yet higher.  Millions of 

accounts have been opened by individual investors.  We even witnessed a nonsensical run-up in 

early June, and subsequent collapse, in bankrupt or near-bankrupt companies’ shares.  Apple and 

Tesla have also both run on their respective 4:1 and 5:1 August 31 share splits, an event that in no 

way creates value yet seems to lift share prices in the short term nonetheless. 
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Ned Davis Research has an ‘Historical Bubble Composite’ which combines the 5-year ascent 

preceding 1929’s Dow peak, Gold’s 1980 top, Japan's Nikkei 1989 blow-off and the Nasdaq 

bubble of 2000.  The aggregate compounded return was 33% annualized.  Combining the top 5 

and Netflix has produced an identical result in the 5 years ending in early July.  The Nasdaq is up 

76% from its March bottom, after a 30% decline to the bottom, with the largest correction on the 

way back up of only about 6%.   

 

Meanwhile, this is all against a backdrop where predictability remains scarce causing earnings 

guidance to be pulled by many companies.  Over 400 companies in the S&P 500 did not provide 

forward earnings guidance in the most recent quarter, the highest in at least 20 years. 

 

Management teams are likely concerned too.  Corporate buybacks are at the lowest point in 20 

years, though this is also related to prizing liquidity over value-enhancing strategies.  Insider 

buying is at lows too with only 4 insiders buying their own company’s shares for every 10 selling. 

 

And performance has really narrowed.  The percentage of S&P 500 companies outperforming the 

index in the most recent 3 months has only been this low at the peak in 2000 and 2007, both long-

term market tops. 

 

The S&P 500 Equal Weighted Index and the Value Line indexes (a broad representation of the 

North American equity market) are still down this year. 

 

The Best Defence is a Good Offence Defence 

 

Many sports pundits believe that offensive prowess makes up for defensive lapses.  While true 

from time to time, both are required to come out ahead.  And defence, which is less exciting, is 

often overlooked.  Short-selling, a defensive hedging mechanism, is practiced by few. 

 

While we clearly reinitiated our short position too early, we are comfortable being short the S&P 

500—about 20% overvalued—and long individual high-quality positions that we believe to be 

even more so undervalued.  For most clients, who are not declared traders for tax purposes, even if 

accounts merely hedge off gains, there is a tax advantage because long gains incur capital gains 

treatment whereas short losses are income losses that are tax deductions at a substantially higher 

rate. 

 

We continue to be concerned with: a resurgence of coronavirus infections (already happening in 

many countries); the impact still to be seen from shutdowns on small businesses; social unrest and 

widening inequality; uncertainty related to the Presidential election which normally brings 

additional volatility (it’s a really sad state of affairs when two-thirds of polled Biden voters are not 

voting for him but simply casting votes against the other guy); the unresolved U.S./China trade 

war (banning TikTok and WeChat—what’s next, declaring soy sauce a national security risk since 

over 40% comes from China?); and risk of developing country foreign currency meltdowns with 

the Turkish Lira leading the way. 

 

Remember March when the S&P 500 had several daily 5% declines?  How soon we forget. 

 

Let’s hope valuations are buffered by the zero-interest rates environment.  But with the realization 

that implied growth rates are near all-time highs when the prospects for growth appear limited, 

we’ll plan for volatility and poor index results. 
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Our Strategy 

 

Just 5 months ago we were conducting analysis to assess a major market bottom.  Now we’re busy 

comparing today’s market with other major tops. 

 

We are comfortable with our defensive stance.  The retest of the market low, which normally 

occurs in a bear market, clearly was not in the markets’ playbook.  But the markets have risen too 

far too fast and a setback, even a material one, could arrive at any time.  If volatility picks back up 

it should allow us to trade more readily too. 

 

We don’t see an immediate catalyst to begin a correction, which could bring growth stocks back 

down to reality.  Though sometimes, especially at ceilings in our work, supply of shares merely 

begins to overwhelm demand which proves enough to inhibit future excesses and causes a rollover 

in prices.  When sentiment was this skewed in the past it did not take much time for a market 

correction to follow. 

 

For our Canadian dollar reporting margin accounts, our partial currency hedge of the U.S. 

denominated holdings (a debit position in USD, offset by a CAD credit) has helped somewhat 

mitigate the impact of the declining USD.  The CAD has climbed from just below $0.70, where 

we increased our hedge, to near $0.77 and is likely heading above $0.80—its purchasing power 

parity value.  But with most of our equity holdings outside of Canada, a rising CAD inhibits our 

performance, at least temporarily.  Our USD reporting accounts have benefited because we 

removed hedges that we had in place on the Canadian holdings when we feared the CAD would 

decline into a recession. 

 

Our Portfolios 

 

The following descriptions of the holdings in our managed accounts are intended only to explain 

the reasons that we have made, and continue to hold, these investments in the accounts we manage 

for you and are not intended as advice or recommendations with respect to purchasing, selling or 

holding the securities described.  Below, we discuss each of our new holdings and updates on key 

holdings if there have been material developments. 

 

All Cap Portfolios—Recent Developments for Key Holdings 

 

Our All Cap portfolios combine selections from our large cap strategy (Global Insight) with our 

best small and medium cap ideas.  We generally prefer large cap companies for their superior 

liquidity and lower volatility.  Importantly, they tend to recover back to their fair values much 

faster than smaller stocks, so they can be traded more frequently for enhanced returns.  The 

smaller cap positions are less liquid holdings which are potentially more volatile; however, we 

hold these positions because they are cheaper, trading far below our FMV estimates making their 

risk/reward profiles favourable. 

 

All Cap Portfolios—Changes 

 

In the last few months, we made several changes within our large cap positions.  We bought 

Allstate and Millicom International Cellular (all summarized in the Global Insight section below).  

We sold Amazon and Electronic Arts as they achieved our FMV estimates.  We sold Dollar Tree 
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after it lifted toward our FMV target and inflected down from a TRAC™ ceiling, IBM as it broke 

below a TRAC™ floor, and a portion of our Alibaba to reduce its overweighting.   

 

Global Insight (Large Cap) Portfolios—Recent Developments for Key Holdings 

 

Global Insight represents our large cap model (typically with market caps over $5 billion at the 

time of purchase but may include those in the $2-5 billion range) where portfolios are managed 

Long/Short or Long only.  A complete description of the Global Insight Model is available on our 

website.  Our target for our large cap positions is more than a 20% return per year over a 2-year 

period, though some may rise toward our FMV estimates sooner should the market react to more 

quickly reduce their undervaluations.  Or, some may be eliminated if they decline and breach 

TRAC™ floors.  At an average of about 72 cents-on-the-dollar versus our FMV estimates, our 

Global Insight holdings appear cheaper, in aggregate, than the overall market. 

 

We purchased a bit more Liberty Sirius XM on the company’s rights issue, proceeds of which were 

used by the company to swap for an additional stake in LiveNation.  Our estimated value for 

Sirius is about $7.50 per Sirius share, leaving Liberty’s 73% stake and other holdings worth about 

$60, materially above the share price even with a 15% holding company discount.  With further 

Sirius share repurchases Liberty should own in excess of 80% of Sirius by mid '21 which should 

allow for consolidation accounting and a much more aggressive Sirius dividend policy, providing 

capital for Liberty to repurchase its own shares.  At some point a reverse merger into the pure-play 

Sirius could happen too, which could meaningfully eliminate the spread between Liberty’s price 

and FMV.  
 

Global Insight (Large Cap) Portfolios—Changes 

 

In the last few months, we made several changes within our large cap positions.  We bought 

Allstate and Millicom International Cellular.  We sold Amazon and Electronic Arts as they 

achieved our FMV estimates.  We sold Dollar Tree after it lifted toward our FMV target and 

inflected down from a TRAC™ ceiling, IBM as it broke below a TRAC™ floor, and a portion of 

our Alibaba to reduce its overweighting. 

 

Allstate, the second largest personal auto and home insurance writer in the U.S., should see 

earnings expand this year, during a challenging period when most companies aren’t expected to 

deliver year-over-year earnings growth.  Higher mortality rates from coronavirus are being offset 

by lower mortality outside of virus-related deaths and expense control.  In auto, the benefits of 

lower miles driven due to the pandemic offset auto rebates.  Historically, Allstate’s scale and 

conservative underwriting have translated to superior profitability metrics.  The company is on 

pace to achieve a mid-teen return on equity for '21, well above peers.  However, with shares 

currently at 1.3x book value, Allstate trades at a discount to competitors.  We believe skepticism 

around recent acquisitions to diversify away from life and auto insurance (e.g., identify theft and 

warranties) is the reason for its discounted valuation.  We expect the company to continue to cast 

its net further afield given the long-term threat of autonomous vehicles to its automobile franchise.  

We are comfortable with the strategy, especially since these acquisitions are immaterial.  

Meanwhile, the company should continue to post peer-beating results.  Our FMV estimate is $120. 

 

Millicom International Cellular, under its Tigo brand, is one of the largest telecom operators in 

Central and South America, with the leading or second largest market share in each of its nine 

operating countries.  The region is characterized by rapid economic growth, an expanding middle 
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class, and a young and growing population that is set to increasingly adopt 4G and high-speed 

broadband services.  Millicom is now in the process of transitioning its customer base to more 

profitable 4G mobile and high-speed cable subscriptions, shifting recurring revenue from 60% of 

total revenue today to 75-80% over the next few years while simultaneously reducing churn rates.  

Higher network density and a larger mix of higher margin services should lead to increased profit 

margins, stronger free cash flow and a higher return on invested capital supported by lower capital 

intensity.  Exponentially growing demand for data in an increasingly digitalizing region means 

that Millicom’s network is set for attractive long-term growth as customers migrate onto higher 

quality network services.  The industry’s inherent barriers to entry and Millicom’s formidable 

scale-based competitive advantage should enable the company to capture long-term growth and 

gradually consolidate its markets.  Despite competitive, regulatory, jurisdictional, and 

macroeconomic risks, our margin of safety appears significant with our sum-of-the-parts FMV of 

KR585 (Swedish Krona), including a minority stake in Jumia, the burgeoning ‘Amazon of Africa’. 

 

Income Holdings 

 

We are still awaiting further recovery off the bottom from the income positions.  In the same way 

that businesses who were essential services and cash-laden have been prized, anything that was 

locked-down and levered was shunned.  Only low-yielding government and investment grade 

corporate debt acted like ballast through this period.  Our high-yielding income positions behaved 

poorly since, by definition, they are more levered corporate debt instruments, most of whose 

issuers were subject to the vagaries of the pandemic-led closures. 

 

Some of our securities have underlying businesses involved in shipping, nursing homes, lending to 

restaurants, selling to cruise ships, door-to-door sales, and office buildings and retail real estate.  

Clearly, these businesses were under pressure.  Most have managed well under the circumstances 

and while underlying fundamentals are predominantly on the mend, their prices have yet to 

significantly recover. 

 

Fearing it would not survive and result in a total loss, we sold our Men’s Wearhouse bonds with 

little to show for it.  Not only were its stores closed in the pandemic but even once reopened, its 

formal wear offerings were less desirable to consumers since celebrations were taking place on 

Zoom and offices remained closed.  Though its demise occurred rapidly, we overstayed our 

welcome because we, and others, believed that it should have been able to reorganize without a 

bankruptcy event.  We will do our best to avoid similar situations going forward, though a certain 

low percentage of defaults does accompany high-yield investing.  Two other positions, Hi Crush 

Partners bonds and Just Energy debentures, have proposed reorganizations but in both cases we 

see prospects to recover value as each security is expected to be exchanged shortly for sizeable 

portions of each company’s shares. 

 

On a much brighter note, we also sold the L Brands 6.875% 11/01/35 bonds at a price above par 

value, not too long after noting the bond purchase in our last letter at $75. We were able to make 

nearly the identical trade earlier in the year.  We need more opportunities like these, where the 

debt has sold off by 25%, based essentially on misperception issues, whereas the quality and 

coverage proffered by the underlying business, in this case Bath & Body Works stores, remain 

intact. 

 

Our income holdings have an average current annual yield (income we receive as a percent of 

current market value of income securities held) of about 7.5%.  The lagging prices should catch up 
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to the underlying values as economies continue to reopen.  Many of our bonds and preferred 

shares remain below par value and our REIT and income fund holdings are trading below their net 

asset values. 

 

After leaping to over 11% at the market panic low in March, high-yield corporate bond yields 

have dropped all the way back near record lows, to 5.4%-—a narrow spread against government 

bonds, usually consistent with a more than 3% GDP growth rate.  Meaning, while we were able to 

redeploy capital during the sell-off, it is now as difficult to find attractive high-yield bonds as it is 

high-quality undervalued stocks.  We recently bought only one new holding, Melcor REIT 5.1% 

12/31/24 convertible debentures at a significant discount to par.  This Alberta-based mixed REIT 

was founded in 1923.  The value of its nearly 40 properties, net of mortgages, should more than 

cover the outstanding debt. 

 

Looking for Lay-Ups 

 

The recent furious rise in the market’s tech leaders can extend even further as momentum takes 

over, but these types of moves don’t normally end with a sideways trend but with a thud.  

Valuation multiples went sky high in the dot-com bubble because investors were tripping over 

themselves to get in on the new era action, at a time when the economy was robust and interest 

rates contained.  These are not the circumstances before us today. 

 

We have a defensive stance with a fair amount of cash and a reasonable sized hedge while we 

continue to scavenge for high quality companies selling at TRACTM floors below our FMV 

estimates.  And much like the NBA, whose teams are full of the best players from around the 

world, we will continue to look abroad for holdings seeking the best undervalued companies we 

can find, with the added bonus that foreign markets should offer more near-term opportunities 

because they’ve lagged U.S. stocks. 

 

Slam dunks don’t come easily.  Especially for some of us not-so-tall portfolio managers.  

Regardless, we aim for lay-ups—investments that meet our criteria where the potential rewards 

outweigh the risks.  And unlike on the basketball court, there’s no shot clock to inhibit the pace of 

our process.  There are no trade or draft choice deadlines to contend with either.  Our patience may 

be tried but we can wait on the sidelines without pressure until we’re ready to emerge from the 

market induced ‘time-out’. 

 

 

Randall Abramson, CFA 

Herb Abramson 

Generation PMCA Corp. 

September 2, 2020 
 

 
 

 

 
All investments involve risk, including loss of principal.  This document provides information not intended to meet objectives or suitability 

requirements of any specific individual.  This information is provided for educational or discussion purposes only and should not be considered 

investment advice or a solicitation to buy or sell securities.  The information contained herein has been drawn from sources which we believe to be 
reliable; however, its accuracy or completeness is not guaranteed.  This report is not to be construed as an offer, solicitation or recommendation to 

buy or sell any of the securities herein named.  We may or may not continue to hold any of the securities mentioned.  Generation PMCA Corp., its 

affiliates and/or their respective officers, directors, employees or shareholders may from time to time acquire, hold or sell securities named in this 
report.  It should not be assumed that any of the securities transactions or holdings discussed were or will prove to be profitable, or that the 

investment decisions we make in the future will be profitable or will equal the investment performance of the securities discussed herein.  E.&O.E. 


